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Rosterfy were undergoing rapid expansion and

needed 1o streamline their candidate sourcing

process 1o gain accelerated access to the high-

Applied

quality, experienced candidates needed to

support the next stage of their growth. Market: B2B/SaasS, Volunteer Management,
Software

COMPLETED ASSIGNMENTS Headquarters: Melbourne, AU

Founded: 2014

Demand Generation Manager

Director of Customer Success Business Size: 35 employees

Technical Account Executive

Latest Funding Round: Series A
Customer Success Manager

Technical Account Manager Key Contacts: Chris Wigan - CRO

Account Executives x2
Marketing Manager
Sales Lead

R rosterfy

GEOGRAPHIC FOCUS
UK

Talk to our team

Learn more about our GTM
recruitment practice


https://resources.stottandmay.com/book-a-consultation-technology-sales-client-success-stories
https://www.stottandmay.com/markets/it-sales-recruitment

